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If there is one company that understands

the needs of its customers, it’s Hard

Dollar, Tempe, Ariz. Maybe that’s because the company’s

management team has 200 years of collective experience in

infrastructure construction, as well as the ability to design

systems based on customers’ needs.

One of the most important needs among construction

professionals is the ability to integrate such systems as estimating

and construction management software. Hard Dollar has been

able to meet this demand, especially with the release of its

BID*BUILD software, which offers bidding, estimating, and

construction management in one package. Ease of use coupled

with feature-rich systems is also a high priority for contractors,

which is why Hard Dollar has formed a strategic partnership

with Microsoft to implement .Net technology into the

BID*BUILD system. Now customers can quickly access informa-

tion, as well as customize it to their particular needs in a flexible

software environment. 

Hard Dollar has secured such customers as Blois

Construction, Oxnard, Calif., and Civil Constructors Inc.,

Franklin, Tenn., both of whom say that the BID*BUILD system

has been one of the few software packages that allows them

to bid and manage projects all at the same time. Hard Dollar’s

revenues also echo this success. Although the company is

private, it boasts increases of more than 28%.
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